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Unlocking Value: How Oracle's Low Egress 

Pricing Transforms Media & Entertainment 

Cloud Strategies 

The media and entertainment (M&E) industry is experiencing massive growth, with projected 

revenues reaching $3.5 trillion by 2029. This boom is fueled by increasing digital content 

consumption and advertising. However, this growth also creates a major challenge: managing and 

transferring huge volumes of high-resolution content, which often leads to significant and 

unpredictable cloud data egress costs. 

Oracle Cloud Infrastructure (OCI) provides a powerful solution to this problem with its unique 

pricing model. OCI offers exceptionally low data egress fees, including a generous free tier. This 

gives M&E companies a strategic advantage, allowing them to optimize their workflows, predict 

costs more accurately, and improve global content distribution. By doing so, they can get a much 

better return on their cloud investments. 

The Egress Dilemma: A Major Cost for Media & 

Entertainment 

M&E workflows—from film production and animation to broadcasting and streaming services—rely 

on moving massive files like 4K/8K video, uncompressed audio, and visual effects (VFX) assets. This 

constant data movement between production stages, collaborating teams, and distribution platforms 

requires immense data transfer capabilities. 

Specific challenges related to these large data volumes include: 

• Large File Transfer: Slow speeds, interrupted transfers, and file corruption are common issues 

for remote teams. Traditional methods like email and FTP/SFTP are often inadequate for files 

that can exceed server capacities. 

• Post-Production Collaboration: Sharing and synchronizing large video files among 

geographically dispersed teams is critical. High latency and network congestion can slow 

down these processes and delay project timelines. 

• Content Distribution Networks (CDNs): While essential for global delivery, CDN costs are 

heavily influenced by bandwidth consumption and geography, adding financial complexity. 

• Cloud Rendering and HPC: Animation and special effects rendering require immense, short-

term computing power and often involve transferring petabytes of data. 



 

 

• Media Asset Management (MAM): The process of centralizing and distributing media 

content for reuse involves continuous, substantial data movement. 

 

The Unpredictable Costs of Data Egress 

Data egress charges are fees incurred when data leaves a cloud provider's network or when data 

leaves a region or availability zone. These fees are often an afterthought but can become a 

significant and unpredictable expense. They fluctuate based on the volume of data, its destination 

(within the same region, between regions, or to the public internet), and transfer frequency. 

These unforeseen egress charges can inflate cloud expenses, leading to "bill shock." Industry analysis 

suggests these fees can make up 10-15% of a company's total cloud bill. Common causes of high 

egress fees include application misconfigurations and hybrid systems that constantly transfer large 

data volumes to on-premises infrastructure. Some cloud storage services even charge two layers of 

egress fees: one for read/write operations and another if the data moves between different regions or 

to the internet. 

High egress costs from traditional cloud providers have even prompted some media organizations to 

move their data back to on-premises systems, a trend known as data repatriation. This shows that 

the "pay-as-you-go" model, while initially appealing, can lead to compounding costs for data-heavy 

M&E workflows. These costs create a financial risk that can outweigh the perceived benefits of 

cloud flexibility, pushing companies toward hybrid models or even full data repatriation for certain 

critical tasks. 

The financial burden of high egress fees also stifles innovation and collaboration. For an industry 

that thrives on quick iteration and collaborative efforts, especially in post-production, high transfer 

costs can create bottlenecks. For example, retrieving archived content for a new edit or sending 

rendered files to clients can become a costly process. This financial friction can discourage the use of 

emerging cloud-based tools like AI/ML for content enrichment, limit the adoption of distributed 

production models, and ultimately slow down the time-to-market for new content. 

Oracle Cloud Infrastructure: A Game Changer for Data 

Transfer Costs 

OCI stands out with some of the most competitive networking egress rates in the cloud market. 

OCI's Differentiated Egress Pricing 
• Generous Free Tier: OCI offers a substantial 10 TB per month of free outbound data transfer 

per regional zone, a significant advantage over many competitors. 



 

 

• Low Rates Beyond the Free Tier: After exceeding the 10 TB free tier, OCI's rates remain 

exceptionally low. For data from North America, Europe, and the UK, the rate is just $0.0085 

per GB. This is a fraction of what other major cloud providers charge. 

• Zero-Cost Intra-Region Data Movement: OCI charges no fees for data movement within a 

single region, even between different availability domains or services. This is a crucial 

distinction, as other providers may charge for these transfers under specific conditions. 

• Cost-Effective Dedicated Connectivity: OCI FastConnect provides a dedicated connection to 

on-premises networks with port speeds ranging from 1Gb/sec to 400Gb/sec. It has a low per-

hour port fee based on line speed, but there are no separate charges for inbound or outbound 

data transfer over private circuits. This means once you pay the port fee, data egress over 

FastConnect is effectively free, leading to huge savings for high-volume transfers. 

Additionally, OCI has dedicated interconnect with Azure and GCP in certain regions. There 

are no charges for sending/receiving data between these cloud providers and OCI in these 

regions.  This allows OCI to become a CSP hub allowing near $0 data transfer between CSPs. 

 

Comparative Advantage 

Optimized Workflows for Data-Intensive Operations 

OCI's low egress costs allow M&E companies to transfer large files more frequently and affordably, 

solving key challenges in post-production, animation, and content delivery. This facilitates 

smoother collaboration among dispersed teams, allowing for real-time access to high-resolution 

media assets without prohibitive costs. For cloud rendering and High-Performance Computing 

(HPC), OCI's infrastructure and minimal egress fees mean studios can leverage thousands of cores 

for bursty rendering jobs and move the massive output data without budget constraints. 

OCI’s low egress costs enable a "data-fluid" cloud strategy. M&E companies can move content 

seamlessly between on-premises systems, OCI, and other clouds for specific tasks. For example, 

content can be stored in OCI Object Storage for archival purposes and then moved to flexible 

compute resources for processing, and then distributed or archived elsewhere without financial 

penalty. This flexibility is vital for the dynamic, project-based workflows typical of the M&E 

industry. 

Enhanced Cost Predictability and Mitigation of “Bill Shock” 

OCI's predictable and significantly lower egress rates empower M&E companies to budget for cloud 

expenditures more accurately, eliminating the "bill shock" often caused by unpredictable data 

transfer fees. The generous 10 TB free egress tier provides a significant buffer that covers a large 

portion of typical monthly outbound traffic for many use cases, reducing the financial risk of initial 

cloud adoption. 



 

 

Unlike the reactive cost management required by other providers, OCI's transparent and 

consistently low egress pricing allows financial and IT leaders to adopt a proactive financial strategy. 

They can confidently forecast cloud expenditures and make strategic decisions about cloud adoption 

and architecture without the constant fear of unexpected egress charges. 

Enhanced Agility for Bursty M&E Workloads 

M&E production cycles are often characterized by highly bursty demands, such as peak rendering 

periods or sudden surges in distribution requirements like global live sporting events. OCI's flexible 

compute shapes allow for granular scaling of CPUs and memory, ensuring that resources precisely 

match workload requirements. This prevents the expense of oversized fixed instances. Studios can 

rapidly provision thousands of nodes for a rendering farm and then scale down immediately, paying 

only for the resources consumed. This combination of flexible compute, high-performance storage, 

and low egress costs creates an agile environment where M&E companies can quickly adapt to 

dynamic production demands. 

This agility is directly linked to an M&E company’s bottom line. Faster rendering, transcoding, and 

asset transfer means faster time-to-market for new content and a quicker response to consumer 

demand, ultimately enhancing revenue streams and competitive advantage. 

Global Reach with Consistent Pricing 

The M&E industry operates on a global scale, and OCI’s pricing and uniformity in service 

availability is designed to provide both consistency and strategic value. OCI provides globally 

consistent pricing across all of its regions, including public, sovereign, and dedicated regions. This 

uniformity simplifies financial planning and budgeting for companies that operate in multiple 

international markets, eliminating the complexity and cost variations seen with other providers. 

Optimized Network Egress for Global Delivery 

OCI's network egress model is specifically designed to provide unparalleled value for global content 

distribution. All inbound data transfer is free, and OCI provides a generous 10 TB free egress tier per 

month in each of its regional zones. This powerful benefit ensures that day-to-day operations 

remain highly cost-effective and predictable. 

For data transfers that exceed the free tier, OCI offers a transparent, tiered pricing model optimized 

for global scale: 

• North America, Europe, and UK: $0.0085 per GB per month 

• APAC, Japan, and South America: $0.025 per GB per month 

• Middle East and Africa: $0.05 per GB per month 



 

 

This strategic approach to pricing allows global M&E companies to confidently deploy content and 

services closer to international audiences, knowing their costs are manageable and predictable. It 

effectively facilitates localized content delivery and efficient management of global content 

libraries, removing a significant financial barrier to expanding into new markets. 

Conclusion: A Clear Path to Cloud Efficiency 

The M&E industry's reliance on massive data volumes and frequent transfers makes it particularly 

vulnerable to the hidden costs of data egress in conventional cloud environments. These escalating 

costs can hinder collaboration, delay production timelines, and complicate global content 

distribution. 

Oracle Cloud Infrastructure offers an effective solution to this challenge. With its industry-leading 

low/no egress pricing, OCI fundamentally transforms the economics of cloud adoption for M&E 

organizations. By choosing OCI, M&E companies can: 

• Optimize Data-Intensive Workflows across production, post-production, and distribution. 

• Achieve Greater Cost Predictability and eliminate the risk of "bill shock." 

• Leverage Flexible Compute and Storage for agile, bursty workloads. 

• Expand Globally with consistent pricing and service availability across regions. 

By choosing OCI, M&E companies can unlock the full potential of cloud computing, moving beyond 

simple infrastructure shifts to strategically leverage data fluidity and cost efficiency. This drives 

innovation, accelerates content delivery, and strengthens their competitive position in a rapidly 

evolving digital landscape. 

https://www.oracle.com/cloud/ 
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